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*  Harvard Business Review, Volume 80, Number 7, July 2002, page 26, by John T. Landry 
 

11 July 2002 
 
We are pleased to announce the publication of “Start With No” by Jim Camp.   
Attached is a recent review of the book in this month’s Harvard Business Review.*   
 
For a complete review of the industry’s only negotiation management system; its training programs, operational 
applications and technology please visit www.startwithno.com  Be sure to register to access all of the 
revolutionary information there.   
 
 


